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With MBA’s 1950 NYU education course successfully concluded (see page 16), next activity in this 

Association division is the Mortgage Banking Seminar at Thorne Hall, Northwestern University, June 

19-23. W. L. Leighly, vice president, Dovenmuehle, Inc., Chicago, as vice chairman of the education 
committee, is directing the Seminar. The complete program will be sent members shortly. 
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TO OUR MEMBERS 


Since my last report to you there has been a 
number of rather important developments in our 
industry. On January 27th, members from our 
group attended an industry-wide meeting in Wash- 
ington called by the U. S. Chamber of Commerce. 
We met with the Building Finance Committee of 
the Chamber and representatives of other trade 
organizations for a general discussion of MBA’s 
proposed _ legislative 
After a comprehensive discus- 
sion, it was accepted § and 
adopted by the group without 
a dissenting vote. This is indeed 
a tribute to Sam Neel and Bill 
Clarke for having done such a 
thorough selling job, a feeling I 
know all members will share. 


program. 


On January 30th, in New 
York, an Executive Committee 
meeting was held which included 
the committee chairmen and vice chairmen of the 
Washington, FHA, GI, and Federal Legislative 
The entire day was given over to hear- 


R. O. Deming, Jr. 


Committees 
ing the report of our special legislative committee 
and current developments in Washington, together 
with our determination of future MBA policy. Full 
approval was voted of the action taken in behalf of 
our program. 

Following this, the MBA-NYU Senior Executives 


course was launched under auspicious circumstances. 


For the first time, NYU had more applicants 
than it could accept; and, as a result, was forced to 
reject a few. This speaks well for the future of 
this important MBA activity. Unlimited credit for 
its success goes to Tom Lovejoy, MBA Chairman, 
and to Dean G. Rowland Collins of NYU who 


planned and executed the program. 


Everywhere I have been recently—and this in- 
cludes Washington—I found that MBA’s leadership 
in our field is recognized and accepted, and because 
of this our industry now gets a more attentive hear- 
ing in high places. But we must not forget that 
leadership involves added responsibility. Your na- 
tional officers are fully cognizant of this and are 
doing their utmost to meet these increased respon- 
sibilities. 

These increased activities on a national scale are 
stimulating interest in membership in MBA. As a 
result, we have 140 applications at this time. This 
major increase in membership has been accom- 
plished without any relaxation of our rigid and 


selective requirements. 


I have been particularly impressed by the almost 
universal thinking of those with whom I have come 
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in contact since the first of the year that we will 
have a continued period of high real estate activity 
and an increasing volume of mortgage loans for 
the remainder of 1950. At the same time, my im- 
pression has been that interest rates have softened, 
as shown by bond prices, but that there should be 
practically unlimited funds for mortgages. 
FNMA’s position since January | has materially 
altered. It is my understanding that the agency 
has sold, or has under contract, the sale of all 
608 mortgages in its portfolio, and it is a sub- 
stantial volume. FNMA recently sold to two banks 
in New Jersey about $7 million of New Jersey GI 
loans, on which all servicing contracts outstanding 
at time of purchase were canceled. The banks in- 
tend to service direct. In addition, FNMA reports 
many inquiries for purchase and has sold some 
FHA and GI combination loans to various banks. 
Inasmuch as all FNMA purchasing credit is on a 
revolving fund basis, this would indicate that it may 
continue to have funds for a considerable time. 


President Truman, in his Budget Message, asked 
for $500 million additional authorization beginning 
July | for one year and an additional $250 million 
for the fiscal year beginning July 1, 1951. These 
have not been authorized by Congress; and in Wash- 
ington there is some doubt, because of the Treasury’s 
deficit, whether these appropriations will be passed. 
Particularly was this questioned if our proposed 
private FNMA should be organized. Our proposal 
for a private FNMA has been favorably received, 
so we were told by various senators and congress- 
men, and therefore stands a good chance for pas- 
sage. An MBA committee is exploring the possibility 
of private industry being able to sell debentures of 
this private FNMA if created and at what rate they 
might be marketed. 


I am advised that there is a strong probability 
that the GI loan guaranty will be revamped to 
eliminate 505a loans and to increase the government 
guaranty up to 60 per cent of a loan of $12,500 
or a total government guaranty of $7,500 maxi- 
mum. I am making no prediction here but merely 
passing along information gained from reputable 
sources and on which I place considerable credence. 

I am still inviting letters from our membership, 
both criticism and suggestions for improving MBA 
activities. I will appreciate having the benefit of 
your thinking at any time. 


President 
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MBA CALENDAR 

February 23-24 CHICAGO, Mid- 
Winter Mortgage Conference, 
Drake Hotel. 

March 30-31, MIAMI, South- 
eastern Clinic, McAllister Ho- 
tel. 

April 10-11 NEW YORK, East- 
ern Mortgage Conference, 
Commodore Hotel. 

April 17-18, DENVER, Mountain 
States Clinic, Cosmopolitan 
Hotel. 

April 19-20, DES MOINES, 
Middle Western Clinic, Hotel 
Savery. 

June 19-23 CHICAGO, Third 
annual Mortgage Banking Sem- 
inar held in cooperation with 
Northwestern University. 

September 27-29 DETROIT, 
37th annual Convention and 
Exhibit of Building, Industry 
and Services, Statler and Book- 
Cadillac Hotels. 





MBA PUBLICATIONS 
(Current and Coming) 

MBA DIRECTORY, | issued 
every other year. 1950 edition 
expected around March |. Each 
member firm receives one; addi- 
tional copies $1 each. 

MORTGAGE LOAN SERV- 
ICING PRACTICES by William 
I. De Huszar. First book on mort- 
gage loan servicing published. 
Additional copies available to 
members at $2 each; to non- 
members $3.50 each. 

TEXTBOOK ON MORT- 
GAGE BANKING, Robert H. 
Pease, Editor. To be published 
by McGraw-Hill Book Company, 
Inc., New York. 

MBA POCKET MANUAL— 
Annual compilation of MBA 
committees for the current year, 
officers and other groups within 
the Association in addition to 
constitution, by-laws and other 
data. 

DESIGN FOR DOING, DE- 
VELOPING AND DELIVER- 
ING MORE MORTGAGE 
BUSINESS. Membership book- 
let being used in this year’s so- 
licitation. Members should re- 
quest a supply for use in making 
membership presentations. 


PUBLISHED MONTHLY BY THE MORTGAGE 
BANKERS ASSOCIATION OF AMERICA 


Executive and Editorial Office Washington Office: 
111 West Washington Street, Chicago 2 100I—I5th St., N.W., Washington 5, D. C. 


Tue Mortoace Banker is distributed monthly to members of the Mortgage Bankers Association 
of America. Publications may reproduce material appearing in the magazine only by permission of 
the Association. Opinions expressed are those of the authors or the persons quoted and are not 
necessarily those of the Association. Advertising rates on request. Subscriptions: Of the Limited 
Regular and Associate dues, $4.00 is for a year’s subscription to THe Mortoace Banker, the official 
monthly publication of the Association. Entered as second class matter at the post office’ at Chicago, 
Illinois, under the Act of March 3, 1879. 
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An Ideal Companion 


A “‘Lawyers Title’”’ insurance policy is an ideal 


companion for mortgage loans — 


. . It helps make good real estate security almost as 


liquid as cash. 


. . . It is issued by one of the Nation’s largest, strongest 


and best known title insurance companies. 
. . . It is a symbol for safe, sound title protection. 


. It is gladly accepted and often preferred by large 


corporate investors in mortgage loans. 


lawyers Title [Insurance (Orporation 
Operating in New York Stale as ( Virginia) 


Lawyers Title Insurance Corporation 
Home Office ~ Richmond . Virginia 


riTLES INSURED THROUGHOUT 30 STATES. BRANCH OFFICES IN 
ATLANTA, BIRMINGHAM, CAMDEN, CINCINNATI, CLEVELAND, 
COLUMBUS, DALLAS, DAYTON, DETROIT, MIAMI, NEWARK, 
NEW ORLEANS, NEW YORK, PITTSBURGH, RICHMOND, WASH- 
INGTON, WILMINGTON, WINSTON-SALEM AND WINTER 
HAVEN. IN 84 OTHER CITIES, LAWYERS TITLE IS REPRE- 
SENTED BY RELIABLE AND ABLE LOCAL TITLE COMPANIES. 
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We’re Nearing a Crisis in 
Liberalized Mortgage Credit 


By ROWLAND R. McELVARE 


HE unfortunate effect of our pres- 

ent prevailing low interest rate 
policies is keenly felt by both bor- 
rower and lender. There 
question as to whether the people of 
the country, as well as the individual 
mortgage borrower, are not paying 
for easy credit in 
other ways. The 
accumulation of 
savings and the 
practice of thrift 
are being penal- 
ized. If continuous 
lower interest rate 
policies on home 
financing are con- 
tinued, the outlook 
for a reasonable return to the savings 
depositor and purchaser of life insur- 
ance is not bright, and must inevi- 
tably result in discouraging this vital 
force in our American way of life. 

Housing and mortgage legislation 


is serious 





R. R. McElvare 


With 14,000,000 


“middle income” 


families 


eligible for loans under the new legislation, is 
there any reason to believe they will seek 
financing from private sources, asks Mr. McEl- 


vare. 


He is president of ABA’s mortgage and 


savings division and senior vice president of 
The Bank for Savings, New York, and reflects 
the concern with which savings institutions view 
the socialistic character of what is being pro- 
posed in Washington today regarding housing. 


economy. The new bill before Con- 
gress, providing easy credit for home 
building purposes on a large scale, 
attractive though it may sound at 
first reading, can have serious reper- 
cussions upon banks and depositors 
through a further lowering of interest 
rates for mortgage loans. 

As all know, the demand for mort- 
gage loans has been very great in re- 


associations are actively engaged in 
seeking 1950 business. By the end of 
1948, the total loans outstanding at- 
tributable to mortgage brokers had 
increased to $12 billion. This repre- 
sents the largest proportionate increase 
of any mortgage group. Although no 
official figures are yet available, it is 
estimated that the total mortgage 
debt in the United States is now ap- 


now before Congress adds materially 
to the growing concern for the ability 
of banks to place mortgage loans in 
sufficient volume and under condi- 
tions which will encourage the prac- 
tice of thrift among their depositors. 
Mortgage loans are a primary source 
of investment for savings deposits, and 
a reasonable return on that invest- 
ment is due the savings depositor as 
a reward for his practice of thrift and 


loans 
totaled 


more. 


high. 


cent years. 
outstanding from 
approximately $26 billion. 
During the following years, they have 
expanded approximately $34 billion 
The demand should continue 


Competition for the mortgage busi- 
ness has been an important factor in 
stimulating this demand. Life insur- 
ance companies and savings and loan the 





= 


A broadening of methods Jor Ut FHA and VA appraisals 

sized by W. A, Clarke in 
bis testimony for MBA before the Senate Banking Sub- 
“middle income” 


was one of the points empha 


Committee holding hearings of the 
legislation. He told the members that the 0 pera- 
tions of FNMA ought to be limited to only 
“pressing needs” and oy the role of the 
agency as a mortgage bank underwritten by 
the RFC. 

He spoke at some length on the cooperative 
feature and showed that the scheme, even now 
after 50 years, accounted for only a minor por- 
tion of the housing in Sweden, the country 
where it has been most widely used. Also testi- 
fying with Mr. Clarke was Harr 7 Held of the 
Bowery Savings Bank, New York, representing 
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W. A. Clarke 


At the end of the war, 


proximately $60 billion. 

A great amount of savings funds is 
available for mortgage placement, and 
1950 should see a continuation of this 
trend. During the .last ten years, 
savings and time deposits in banks in- 
creased from $25.6 billion to $55.3 
billion—the largest growth ever re- 
corded in a comparable period of 
time. Due to wartime conditions and 
absence of new home construc- 


sources 


the National Association of Mutual Savings Banks. He 
said that loans made through the new National Mortgage 
Association for Housing Cooperatives would in effect be 
direct loans by the government. Contrary to the experts’ 


opinion, the Senate Banking Committee did not 
clear the bill immediately. Instead, as this is 
written, the group voted to hold it up until the 
latter part of February pending a study of its 
“possible impact on the national economy.” 
Members seemed to think that the federal re- 
serve’s opinion as to its inflationary effects 
should be carefully weighed; and, further, that 
no hasty action should be taken. Apparently 
the private enterprise spokesmen made more of 
an impression than they realized but this action 
does not indicate the final ou:come. 








IT’S A COLLECTIVIST 
HOUSING PROGRAM 


said 
RODNEY M. LOCKWOOD 
President of NAHB, in 


his Senate testimony. 


American “middle income” 
families who would rather have 
their own homes than live in gov- 
ernment cooperatives will be dis- 
criminated against if the Admin- 
istration’s collectivist housing 
plan is carried out. 

The May- 
bank bill, 
which would 
set up the co- 
operatives by 
special gov- 
ernment aids, 
discriminates 
against those 
who may not 
want to live 
in group hous- 
ing by forcing them to seek pri- 
vate or FHA or VA financing 
for their individual homes at 
higher cost. 

The artificially lower interest 
rate and longer amortization pro- 
posed for cooperatives would 
compete with and weaken the 
FHA and veterans housing pro- 
grams. 

Our association is for legiti- 
mate encouragement of coopera- 
tives when they operate as free 
enterprise. But such groups as a 
class should not be provided, di- 
rectly or indirectly, with govern- 
ment subsidies or special financ- 
ing or tax devices available only 
to them and not freely available 
to all other citizens or forms of 





R. M. Lockwood 


business enterprise. 

This bill would have our gov- 
ernment put a premium on the 
group housing idea by the greater 
inducements it would offer. It 
would set up a privileged group 
of families, estimated by the 
sponsors as 250,000 out of 8 mil- 
lion families of similar income, 
who would receive special bene- 
fits denied to the remaining 7,- 
750,000 families. 

rhe families who would be 
eligible, according to the Admin- 


4 


tion, savings banks were unable to 
find an adequate outlet for their 
growing deposits in mortgage loans. 
In spite of increased mortgage activity 
in recent years, mutual savings banks 
now have only 32 per cent of their 
$19 billion of savings deposits in- 
vested in mortgages. This compares 
with similar holdings of mortgage 
loans of 46 per cent of deposits be- 
fore the war. 

Commercial banks are also a great 
potential reservoir of funds for future 
mortgage loan placement. Of _ the 
$36 billion in savings and time de- 
posits held, only 30 per cent are in- 
vested in mortgages. 


Bankers Question FNMA 

If savings institutions approached 
an investment of 50 per cent of their 
savings deposits in mortgage loans, 
and the mortgage terms and credit of 
the borrower were satisfactory, there 
would be about $10 billion in poten- 
tial credit for mortgage purposes 
available now—enough to absorb the 
probable increase in all mortgage 
loans required for 1950. 

This amount does not include new 
funds which would be available for 
mortgage placement each year, de- 
rived from the annual pay-off of 
loans already held. A recent check 
by ABA indicates that at the present 
time the annual mortgage pay-off in 
mutual savings banks is between 8 
and 10 per cent. Commercial banks, 
often requiring a more rapid amorti- 
zation, have an annual pay-off rang- 
ing from 10 per cent to 12 per cent. 
Replacement of these funds in mort- 
gage loans would add more than $1 
billion more to the possible reservoir 
of funds for mortgage investment. 

One of the big things in the mort- 
gage field now is the operation of 
a secondary mortgage market through 
the Federal National Mortgage Asso- 
ciation. Total mortgages now held 
by it have grown to $1.4 billion. 


istrator of the Housing and Home 
Finance Agency, have incomes 
ranging from a low of $2,451 in 
smaller communities to a_ high 
of $4,841 in the larger cities. 

This is the income group that 
is buying most of today’s houses. 
It is discriminatory when a few 
of their group have such a po- 
litical handout. 


It has been influential in the con- 
tinued expansion of VA loans at 4 
per cent interest, for FNMA has of 
course provided a ready market for 
them. It has assisted very materially 
during an emergency period in mak- 
ing funds available for home building 
purposes. But bankers do not look 
favorably on the growing tendency to 
rely almost exclusively on commit- 
ments from FNMA before proceeding 
with loans. This virtually amounts to 
direct government lending, with a 
middleman’s profit for handling them. 

FNMA purchases of loans has as- 
sured protection for the lender against 
market value loss. It is but a short 
step further to direct federal loans. 
Mortgage lenders must be prepared 
for this last step in spite of its very 
objectionable features, if such com- 
plete dependence is placed on FNMA 
for mortgage activity. 

The objective for all mortgage 
lenders would be to seek mortgages 
from private enterprise sources. The 
market for FHA loans has been 
greatly widened by the passage of the 
new legislation in New York and 
Massachusetts. Although some states 
restrict access, this broadening of 
the secondary mortgage market should 
prove increasingly helpful during the 
years to come. 

Builders feel that bankers should or- 
ganize and operate the secondary 
market, and plans are in progress for 
the establishment of a central mort- 
gage bank to offset reliance on gov- 
ernment and in the hope of strength- 
ening a secondary market through 
private enterprise. 

Granting mortgage loans under 
prosperous conditions frequently al- 
ters the care with which loans have 
been made in recent years. The lack 
of mortgage failures has resulted in 
too much confidence in amortization 
as a means of protecting the loan and 
overlooking the factors of credit. 


This kind of thing may appear 
to some observers to be only a 
political gesture made toward the 
middle income group in an elec- 
tion year, now that the lower 
third income group has been sub- 
sidized with public housing. 

If this is a political gesture, it 
is a very dangerous one because 
it is a substantial step toward 
nationalization of housing. 
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THE BILL IS A BLOW 
TO FHA AND THE VA 


said 
JOHN C. THOMPSON 


past MBA president, in 
his Senate testimony for 


the NAREB. 


The “middle income” proposal 
would pull a rug from under GI 
guaranteed loans and FHA insur- 
ance. Both of these programs are 
based on interest rates of 4 and 
4 per cent with debt retirement 
periods of 20 to 25 years. The 
Maybank plan 
would have 
the govern- 
ment step in 
with interest 
rates of about 
3 per cent and 
amortization 
periods of 50 
to 60 years. 

This amend- 
ment, with its 
proposed National Mortgage As- 
sociation for Housing Coopera- 
tive, is being held out as a politi- 
cal promise of bountiful housing 
supply for “middle income” fam- 
ilies, just as the public hous- 
ing bill of last summer was publi- 
cized as the answer to housing 
for “low income” families. 

Families in greatest need of 
housing assistance will get little or 
no benefit from last summer’s 
housing law; and the current pro- 
posal would, at most, even if the 
plan is made to work, account 
for housing for 1/30th of the 
8,000,000 American families in 
what is defined as the “middle 
income group.” 

This means that enactment of 
the provision into law would have 
at least one motive: It would 
be a political sop thrown in the 
direction of the voters. 

Direct lending by government 
in any form will overshadow and 
ultimately destroy the companies 
and associations that have sup- 
plied the money to make us today 
the best-housed nation in the 
world. Direct lending in any 
form is unwise for these reasons: 
It further strains the national 
budget. It is wrong in principle 





J. C. Thompson 





Refinancing of loans has often been 
done for a larger amount than the 
original mortgage, thus offsetting the 
strengthening effect of amortization. 
High percentage loans are frequently 
granted today and for long periods of 
time, while a few years ago the high 
percentage loans were second mort- 
gages and for shorter duration. Good 
judgment has frequently been re- 
placed by too great a dependence on 
government guaranty and’ insurance. 


Direct Lending Danger 

We continue to operate in a very 
high real estate market. Only a small 
decline has occurred in the cycle of 
real estate values, and the cost of new 
construction remains very near its 
postwar high. While we may not see 
the previous low again, there is no as- 
surance that present levels will endure. 

Past history has shown that eco- 
nomic cycles bring with them periods 
of mortgage fatality, and require re- 
serves to be set up during good times 
to meet these emergencies. Recent 
studies show that the cost to cover 
expenses of acquiring and servicing 
mortgage loans calls for at least one- 
half of one per cent of the principal 
of a bank’s total portfolio for a given 
year, and on conventional loans an 
additional one-half of one per cent 
to provide a proper reserve for fu- 
ture losses. A bank which received 
444 per cent gross return from con- 
ventional mortgages would thus show 
a net return of about 3% per cent 
compared with government long term 
bond yields. This suggests the pos- 
sible future need for mortgage in- 
terest rates to remain in keeping with 
the risk and expenses involved if they 
are to be a practical medium of bank 
investment. 

The possibility of direct loans by 
the government or a government 
agency has been an important back- 
ground factor in mortgage activity 


in the competitive economy. It 
will eventually affect the little 
man who, through systematic sav- 
ing and through private institu- 
tions, accumulates enough to buy 
a home and take care of his fam- 
ily in sickness or old age. The 
$300 million provided in this bill 
will be only the beginning. 
Furthermore, it is the millions 
of taxpayers who must pay the 
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during the postwar years. Bankers 
have consistently opposed any tend- 
ency in this direction, believing it to 
be inconsistent with the public inter- 
est. Private financing institutions are 
better able to meet the needs of the 
general public whether it be for a 
loan to finance a home, a farm, or a 
business. When government under- 
takes to enter directly into the lending 
field, it means setting up a large bu- 
reaucracy, entanglement of borrowers 
in red tape, and—worst of all—the 
ever present danger of political con- 
siderations entering into the granting 
of loans. Direct lending except in 
times of war or extreme emergency 
is not a proper function of govern- 
ment. This practice is contrary to the 
American enterprise system and would 
be a further step towards complete 
socialization of credit. 

Two years ago, “do-gooders” were 
worrying about the low-income group. 
They gave lip service to the private 
enterprise system but pushed for pub- 
lic housing at government expense 
only because, as they claim, private 
builders could not provide housing at 
low cost. Having won the first step 
in the low-income group, they are 
now pushing for the middle-income 
group. According to their claims, the 
government is taking care of the low- 
income group and builders are con- 
structing for the rich. But there is a 
gap between these groups which is 
being ignored. 

The bill now before Congress to 
provide for this group proposes a vast 
new scheme for cooperative housing. 
A new government corporation would 
make direct loans to nonprofit groups 
at an interest rate tied to the rate 
prevailing on government securities, 
with a small additional charge for 
administrative expenses and possible 
losses. That rate at present, as re- 
ported in Congress, would be about 
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ultimate cost. Direct lending may 
add to our current deficit financ- ~ 
ing. There is plenty of necessary © 
legislation before Congress that © 
will strain the finances of the fed- 
eral government without adopt- 
ing unnecessary obligations. The 
builders who, on the face of it, 
should benefit from this legisla- 
tion, oppose it because they, too, 
are afraid of its implications. 





DIRECT LENDING HAS ARRIVED 


in Connecticut 


By DONALD E, NETTLETON 





HERE exists in Connecticut, as in 

many other parts of the country, 
a considerable unfilled demand for 
shelter by the $40 to $65 a week in- 
come family. The 
the blame for this condition on pri- 
vate building and capital is hardly 
justified as our building industry has, 


tendency to cast 


since the war, produced a tremendous 
volume of housing, much of it for 
moderate income families, and _pri- 
vate capital has been more abundant 
the State and at 
than at any time in history. 


within lower rates 

Given a little longer, there is no 
doubt but that these so-called “mod- 
erate income” families would be taken 
care of through hitherto normal proc- 
esses, but the fact does remain that 
there is an apparent immediate lack 
of so-called adequate housing to satis- 
fy this group, especially the family 
group with children; and government, 
groups and 
popular clamor, demands immediate 


egged on by pressure 


results. 


With mortgage men doing a great deal of thinking 
and speculating now as to what might happen to their 
business if the — government gets into direct lend- 

eing proposed in various ways, the State 
of Connecticut bas gotten the jump and salted upon 
a direct lending program such as bas never been 


ing as is now 
ce 


Our national government has al- 
ready taken over the function of sub- 
sidizing the bottom of the economic 
ladder through programs of slum 
clearance, etc.; and, as we all know, 
now has various bills pending in Con- 
gress for direct aid to higher income 
groups. The State of Connecticut 
has stolen a march by recently enact- 
ing legislation greatly expanding its 
own housing program. 


14% Money 

One phase of this recent legislation 
is the creation of a home ownership 
program whereby moderate income 
families, both veterans and non-vet- 
erans, are enabled to buy or build 
homes of their financed by 
mortgage loans from the State at 1% 
per cent interest per year, with $30,- 
000,000 provided for this purpose. 
The buyer may choose his own home 
from among the houses being built 
by builders or buy his own lot and 
employ a_ builder 


own, 


to be resolved. 





Usually eligible buyers are families 
whose incomes do not qualify them 
for FHA loans at current rates of 
interest (4 per cent to 442 per cent). 
To get state loans they must have 
enough income to meet the monthly 
payments on FHA loans made at the 
reduced 1% per cent rate. In addi- 
tion to the FHA loans, veterans of 
World War II can borrow additional 
state money on GI loans at 1% per 
cent. The typical non-veteran family 
will need between $1000 and $1400 
as a down payment and for settle- 
ment and closing charges. Veterans 
will usually need cash only for set- 
tlement and closing costs, generally 
less than $200. 

To qualify for a state loan, appli- 
cant must be a resident citizen of 
Connecticut and meet the following 
requirements to be certified as eligible 
to borrow low-rate State funds: 
>> Applicant must be head of a 
family. 
>> His yearly gross income must be 


people building homes for their own use. The director of 
the program is standing pat so that part of it will have 


When the legislation was originally passed, The Mort- 
gage Banker asked Mr. Nettleton to — on it. He 
accepted the assignment but advised waiting a 





seen in this country before. It is a $30,000,000 
project whereby “moderate income” families, 
both veteran and non-veteran, can build or buy 
their bomes financed with mortgage loans from 
the State at 1, per cent. 

For those who are wondering how far this 
sort of thing can go, Connecticut bas part of the 
answer, Trouble in this New England paradise 
is already developing, however, Some savings 
banks in the State are objecting to the regula- 
tions, particularly the one which says they can't 
get a fee for making construction loans for 
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Donald Nettleton 


while until the program “settled” and it could 
be more clearly seen what direction it would 
take. It is going now and this is bis report, one 
which should interest every mortgage lender 
and investor looking to the future. Mr. Nettle- 
ton is president of The Lomas & Nettleton 
Company of New Haven, Conn., and has spoken 
at past MBA Clinics. Incidentally, Mr. Nettle- 
ton’s Company is participating in the program 
as a State Correspondent and gives you the 
reasons why he decided it was the best thing 
for bim to do under the circumstances. 
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less than $2500 plus $600 for each 
dependent. This income includes in- 
comes of all members of the family. 
Wives do not count as dependents. 
For example, a couple with no chil- 
dren can qualify if their income is 
under $2500. A couple with two chil- 
dren can qualify if their income is 
under $3700. 

The reason for the income-limit 
rule is to assure that, by and large, 
no families will be accepted if their 
incomes are high enough to permit 
them to buy homes by borrowing 
from banks or other private sources. 
>> His available net cash worth must 
be less than $3000. This rule pre- 
vents the state from lending to fami- 
lies able to buy homes outright from 
savings or able to get along with 
low-percentage mortgages. 
>> His family is not properly housed 
at present. This does not mean that 
his present home must necessarily be 
old and run-down but only that the 
dwelling does not meet the reasonable 
requirements of his family. Small size 
and unduly high rent are among fac- 
tors which can mean his family is 
not properly housed. 

A corporation wholly owned by 
such families or a co-operative limited 
to such families is also an eligible 
borrower. 

Housing to be eligible for a state 
mortgage must have been started 
after October 20, 1949, and must 
have FHA approval prior to start of 
construction. Such housing shall also 
be subject to the following require- 
ments: 
>> The property must be real estate 
held in fee simple, or a_ leasehold 
estate under a lease for not less than 
99 years which is renewable, or under 
a lease with a period of not less than 
50 years to run from the date the 
mortgage is executed. 
>> The property must be both mod- 
erate cost housing and new housing 
construction and shall be designed 
for the accommodation of one family 
only, except that if the property is 
to be owned by a corporation or co- 
operative it may be designed to ac- 
commodate exactly the number of 
families of moderate income which 
own the corporation or are members 
of the cooperative. 


»> The buildings on the mortgaged 
property must conform with the 
standards established by the State 
Housing Authority. The Authority 
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standards are identical with the Fed- 
eral Housing Administration stand- 
ards. 


>> The State Housing Authority 
shall have the right of inspection of 
any housing during the period be- 
tween the date on which construc- 
tion thereof begins and the date the 
state loan is fully paid. 


>> The mortgaged property, if other- 
wise acceptable to the State Housing 
Authority, may be located in any 
community or in any part of or place 
in any community where the housing 
standards meet the requirements 
established by the State Housing Au- 
thority. The Authority requirements 
are identical with the Federal Hous- 
ing Administration requirements. 


ee Pat <a 


HOW IT HAPPENED 


“While the objective (of 
the program) may in theory 
be good, to some of us it 
may seem that the evils it 
can create — politically, so- 
cially and with the State’s fu- 
ture economy—may not jus- 
tify the goal. However, this 
program was given support 
by both political parties; and 
there is no doubt that the 
State is prepared to enlarge 
its own facilities and handle 
the loans direct if private in- 
stitutions do not act as corre- 
spondents.” 

"—“éee ee 
>> The mortgaged property shall 
meet all the requirements established 
in local zoning and building laws and 
codes, except that such requirements 
shall be waived with respect to any 
housing, otherwise eligible under the 
Regulations, if the State Housing Au- 
thority determines that the public in- 
terest will be served thereby. 

The mortgage on such properties 
must not involve a principal obliga- 
tion or maturity in excess of FHA 
and VA limits. Typical financing 
will, therefore, be for a twenty-five 
year term on a property in the $7500 
to $10,000 price class. At a 1% per 
cent interest rate, monthly carrying 
charges will average $10 to $15 less 
than at a 4 per cent rate, thus en- 
abling the so-called moderate income 
family to own a home which hitherto 
would have been beyond its financial 
ability to carry. 
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This home ownership program, in 
order to encourage construction of a 
large quantity of this housing for 
purchase by the eligible applicants, 
also provides that the State may make 
direct construction loans to a builder 
and may, in addition, enter into an 
insured market agreement with the 
builder. 

Operative builders may borrow 
construction money from the state at 
a rate of interest of 3% per cent. 
The principal amount of the loan is 
limited to 80 per cent of the estimate 
of value of the property as established 
by the Federal Housing Administra- 
tion and must have a maturity which 
is not in excess of 8 months from the 
date of closing. However, the ma- 
turity of the loan may be extended 
with the approval of the State Hous- 
ing Authority if it deems such an 
extension to be desirable. The builder 
may arrange for the disbursement of 
construction loans or construction ad- 
vances in installments, and such in- 
stallments are limited to a reasonable 
percentage of the value of the work 
in place at the time of the disburse- 
ment. 

In every instance where a builder 
utilizes a state construction loan, he 
is required to agree not to offer or 
sell the property to any purchaser 
other than an eligible buyer, who has 
been certified by the State Housing 
Authority, until a period of 60 days 
has elapsed from the date of the 
completion of construction as de- 
termined by the Federal Housing 
Administration. 

In other words, builders who use 
state construction loans deliberately 
limit and confine their markets to 
eligible moderate, income families, 
while builders who use construction 
loans made by-:private lenders are 
free to sell their houses in both mar- 
kets—eligible moderate income fami- 
lies and families with higher incomes. 
Only those properties which meet all 
FHA requirements and on which the 
FHA has issued commitments prior 
to the commencement of construction 
are acceptable to the State Housing 
Authority for State construction loans. 

For a fee of $50 per house insured, 
a builder may insure any or all of 
the projected houses in his develop- 
ment. Under the agreement the 
builder agrees to hold all houses in- 
sured for sale only to certified fami- 
lies of moderate income for a period 

(Continued page 19, column 1) 








How far have 


GUARANTEED AND 
INSURED LOANS 


taken us on the road to 
nationalized credit? 


By EARL 


S THE second half of the Twen- 
tieth Century opens, we are con- 
fronted with a decision that seems to 
momentous For 
nearly twenty ever the 
Great Depression engulfed business, 
industry and agriculture, we have 
been postponing this decision which 
transcends the practice of banking 
and enters the realm of fundamental 
banking principle. 


me to be a one. 


years, since 


It concerns government-guaranteed 
loans. 

Our decision 
will be vital in de- 
termining whether 
twenty 
now 


or not 
from 
we are still the 
risk takers, and 
hence the bankers, 
for the American 
people and their 


years 





Earl R. Muir 


economy. 


It was during the depression that 
the principle of government direct 
loans and loan guaranties for busi- 
ness and industry first was developed. 
It started as an “emergency” idea, 
intended to be temporary, and de- 
signed to help tide the nation safely 
through an economic crisis. But the 
development of the political habit of 
visualizing one national emergency 
after another, magnified by the ex- 
traordinary demands of World War 
II and capped with the inevitable 
period of postwar readjustment, gave 
tremendous impetus and growth to 
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R. MUIR 


the government’s loan and loan guar- 
anty functions. 

At the start of the depression, the 
total lending power of the few then- 
existing, government-sponsored credit 
agencies was only a few hundred 
million dollars. Today, the total of 
direct loans and guaranteed loans of 
nearly a score of government credit 
agencies exceeds $20 billion. To be 
exact, the total of these loans and 
guaranties at the start of last year, 
the latest data for which complete 
figures are available, was $20,520,- 
000,000, an increase of about one- 
third in one year’s time. 

During 1949, government loans and 
guaranteed loans again expanded. 
Their total now is approximately $23 


billion. This is an amount equal to 
well over half of the total loans of 
all types outstanding on the books of 
the nation’s 14,000 commercial banks. 
It does not include any loans to 
foreign governments. It includes only 
loans and loan guaranties for domes- 
tic business and industry, transporta- 
tion, home owners, and farmers. 

The United States Government, 
through its various lending agencies, 
is today the nation’s—and the world’s 

biggest banker and guarantor of 
credit. Whether or not this is a 
healthy development, I leave to the 
political philosophers to decide. To 
me, as an individual citizen, it ap- 
pears to be another foundation stone 
in the building of a socialist state. 

The total figures of government 
loans and loan guaranties turn up 
some interesting facts. Of the total 
outstanding, about one-fourth, or well 
over $5 billion, are direct loans to 
borrowers. The balance consists of 
guaranteed loans and loan insurance 
provided by government agencies. I 
will not argue the point that at least 
some part of the direct government 
loans are loans that cannot be made 
by private lenders; but I do insist 
that many of them are uneconomic 
loans which never should have been 
made in the first place. Although 
some may be said to serve useful, 
socially worthwhile purposes, others 
have turned out to be a permanent 
investment of public capital in proj- 
ects of doubtful value today. For ex- 
ample, no one doubts that loans made 
by the government’s Inland Water- 
ways Corporation in the early 1920's, 
and still outstanding and unpaid, are 
of a questionable nature. 


Government guarantee and insurance of loans began during “emergency” 
days but if they are any criterion we have never emerged from any of our past 
emergencies. Today the government guaranteed loan is the mouse that became 
a mammoth. They total well over $20 billion and the end is no where in sight. 
Instead, slapping the government guarantee on some risk project is just about 
the most intriguing possibility our national legislators seem to be concerned 


with these days. 


But a decision one way or the other will have to be made some day and, as 
Mr. Muir says in this article, it would seem that the time is right now. “We 
cannot evade risk. We can try to dilute it by accepting government guaranty 
but we take on the greater risk of eventually being displaced from the nation's 
economic life and replaced by the very guaranties of government we accept. 
We must make our decision. Successful lending consists of making the right 
decisions. We must make the right one and make it now.” 


Mr. Muir is president of the Louisville Trust Company, Louisville, Ky. 
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During the last session of Congress, 
the loan and loan guaranty limits of 
all government credit agencies taken 
together were raised about $5 billion. 
This includes authorization of an ad- 
ditional $1 billion for the RFC to 
use in acquiring mortgages through 
FNMA. It includes an increase of 
$2 billion in the loan guaranty powers 
of the Public Housing Authority and 
an increase of $1,275,000,000 in the 
loan-insuring capacity of FHA. It in- 
cludes an increase of $225,000,000 in 
the lending capacity of the Rural 
Electrification Administration. 


No End to lt 


Nor is the end in sight. During 
the current session of Congress, we 
expect legislation to be introduced 
which would authorize the Federal 
Reserve to take up to $500,000,000 
of 90 per cent participations or guar- 
anties of loans to small business. We 
expect another bill creating a Vet- 
erans Economic Development Cor- 
poration with a total lending capacity 
of $5 billion. Still another bill would 
create a new business loan insurance 
corporation to insure small business 
loans made by commercial banks, at 
a rate premium of 1% per cent, 
similar to FHA insurance. This bill, 
sponsored by the Small Business Ad- 
visory Committee of the Department 
of Commerce, would also establish a 
“catch-all,” paper-buying agency for 
small business loans similar to FNMA. 
We are also anticipating another 
legislative overhauling of the RFC to 
curb its loans to large industries 
and to revitalize its lending services 
for small business. The President’s 
Economic Message to Congress rec- 
ommended more liberal RFC lending 
terms. It also implied the creation 
of still another government agency 
for loans to small business. 

There was a brief period after the 
war when we believed that the lend- 
ing activities of some government 
agencies might be curtailed. The 
Smaller War Plants Corporation’s as- 
sets were transferred to the RFC for 
liquidation, and its charter was al- 
lowed to expire. The ten-billion-dol- 
lar RFC was thoroughly examined in 
1948 by a very able subcommittee of 
the Senate Banking and Currency 
Committee, and its lending capacity 
was limited to $1% billion, with al- 
lowance for an additional $1,100,- 
000,000 of its loans in liquidation. 
Those of us who testified before the 
subcommittee on behalf of banking 


pointed out that the RFC during the 
depression and the war had dem- 
onstrated distinct usefulness, but that 
the banks were providing adequate 
credit for large and small business, 
and RFC should be continued only 
as a stand-by, emergency organization. 

We demonstrated the extent to 
which the banks were taking care of 
the credit needs of small business by 
pointing out that 88 per cent of all 
bank loans then outstanding were for 
less than $25,000, and almost a fourth 
of all loans were for less than $1,000. 
We testified against defefred partici- 
pation loans by RFC. We showed 
that they were a particularly vicious 
type of government-guaranteed loan 
to private industry, under a different 
disguise. This and other testimony 
helped bring about the best revamp- 
ing of the RFC’s functions that had 
been accomplished in its 16-year his- 
tory. 

Yet, less than six months ago, bank- 
ing had to go before Congress again 
to oppose a bill which would have 
doubled RFC’s lending capacity, in- 
creasing it to a maximum of $5 bil- 
lion, and granting it power to extend 
the maturities of its loans beyond ten 
years. Fortunately, we were at least 
temporarily successful in testifying 
against this’ proposal to reenlarge the 
RFC’s powers.* 


Mid Century Problem 


So today—at the start of a new 
decade and a new half century—we 
are faced with a decision. The 1930's 
were a decade of depression. The 
*40’s were a decade of discontent. 
The 1950’s are a decade of decision. 
In less than twenty years, we have 
seen government lending and govern- 
ment-guaranteed loans to business, 
industry, home owners and farmers 
*Another RFC investigation is in the 
works and this time, according to Senator 
Fulbright of Arkansas, it will be a sweep- 
ing one. He said he would assemble an 
investigating staff, and that it would not 
be the same group which advised during 
the revision of the RFC Act by the 80th 
Congress. He said that the hearings would 


be conducted “from a slightly different 
point of view.” 
He said he believed that the RFC’s 


lending policies were “‘not in accord with 
the intentions of Congress in writing the 
law.” 

The probe of RFC lending policies co- 
incides with consideration of several bills 
designed to expand greatly the scope of 
RFC lending. The Administration’s bill, 
entered by Senator Lucas, would provide 
for 90 per cent RFC participations in 
character loans to small business. A bill 
by Senator O’Mahoney would set up a 
system of small business capital banks. 
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grow from a few hundred million 
dollars to well over $20 billion. They 
have grown through depression and 
war, in good times and bad, in peace 
and prosperity. 

In this year of 1950, we shall prob- 
ably see government credit agencies 
go before the Congress to ask for 
additional loan and loan guaranty 
authorizations of at least $6 billion. 

We are not in a depression. We 
are not at war. We have no national 
emergency. What justification is there 
for this further sapping of the vitality 
of private credit? To what extent is 
it due to the willingness of private 
lenders to accept government guar- 
anty, to cast aside the risk-taking 
function which sustains them, and, by 
default, go down the road toward 
nationalized credit? There are turn- 
ing points on that road, but the turn 
cannot be made without a decision 
to make it. 


Decide Now 


If a loan cannot be made by a 
lender to a borrower without the 
guaranty of government, then the 
loan is not worth the risk to any one, 
including the taxpayers. That is the 
decision each of us faces day in and 
day out. How shall we make that 
decision—as risk-taking lenders or as 
purveyors of government credit? 

Practitioners of American medicine 
know that health cannot be na- 
tionalized. Either it is present or it 
is absent. If it is absent, it may be 
restored, but not by the unctions of 
benevolent government. So the doc- 
tors are fighting a trend which they 
know to be a threat to the integrity 
of the art and science they practice. 

The farmers know that they can 
never evade the risks of soil, weather, 
and the market. Some of these risks 
may be diluted by government guar- 
anty, but the National Grange op- 
poses the guaranties of the Brannan 
Plan because it knows the price agri- 
cultural enterprise would pay to 
bureaucracy in exchange for those 
guaranties. 

We too cannot evade risk. We can 
try to dilute it by accepting govern- 
ment guaranty, but we take on the 
greater risk of eventually being dis- 
placed from the nation’s economic 
life and replaced by the very guar- 
anties of government we accept. We 
must make our decision. Successful 
lending consists of making the right 
decisions. We must make the right 
one, and make it now. 











x New Ideas in SERVICING 





THIS METHOD OF PAYING REAL ESTATE 
TAX BILLS PROVED VALUABLE FOR US 


By G. D. STILLSON 


Assistant Treasurer, The Moss-Rouse Company, Baltimore 


HE theoretic functioning of any 

mortgage servicing department is 
basically an elementary procedure. 
Payments are due on a set monthly 
date, and the majority of loans pro- 
vide for the accrual of escrow funds 
with each payment. The account an- 
alysis provides for a fixed amount of 
the sum total to be allotted to the an- 
nual disbursements in accordance 
with their respective due dates 

But at this point any similarity to 
an elementary procedure ceases. 
Methods and systems of control are 
as many and varied as the complexi- 
ties that will arise in any business that 
must provide for handling a mass of 
details on a volume basis. It is the 
repetitious type of detail that creates 
the best opportunity to effect econo- 
mies and cost of operation; yet be- 
cause of their self-sustaining nature 
they are frequently the last to receive 
proper attention as costly factors. 

One that presents a problem to 
most servicing offices is the payment 
of the real estate tax bills. Here is 
an idea that has proven valuable to 
our company in controlling their pay- 
ment. 

Our mortgage portfolio consists of 
loans in Baltimore and three sur- 
rounding ‘counties. Consequently, tax 
bills are received from four different 
tax offices, each with their own re- 
spective due dates, discount privileges, 
penalties, and assessment rates 


As The Mortgage Banker, with our new servicing de- 
partment, gets deeper into this side of the mortgage busi- 
ness, it is clear that there are many methods of doing 
almost everything. But more significant is the fact that 
there are a lot of methods and procedures in use today 
which should interest every mortgage office but which 
are being followed only in isolated instances. Our in- 
quiries after new ideas and methods are turning up a 
lot of suggestions; and you will be reading about them 


in this section in the months to come. 
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In setting up new loans on servic- 
ing records, two of the several func- 
tions involved provide for the tax pay- 
ment procedure. First, we notify the 
proper tax office by printed form 
penny post-card, that “A mortgage 
on the property located at —— 
in the name of is now 
held by The Moss-Rouse Company. 
Until further notice, please send tax 
bills on said property to our office.” 
The card bears our firm name and 
address. The tax collector’s office 
address is printed on the other side. 
The second step is to set-up a tax 
tickler card for the tax control file, 
which is merely a carbon copy of the 
typing that is inserted on the tax 
office postcard notice. This record 
is merely a three-colored card system, 
each providing for loan number, full 
name, property address and settlement 
date. This system also enables us to 
earn for our borrowers certain dis- 
counts that are given for early pay- 


ment by various counties. 


Get 50-100 Each Time 


The white card represents a ledger 
account that contains the escrow 
deposit accrual, for funds previously 
analyzed and set, to allow for regular 
routine payment at the normal due 
date (without interest deducted or 
penalty added). A red card indicates 


a ledger account that provides by 
accrual, sufficient funds to permit 
prompt and early payment to gain 
the full discount allowed. A_ blue 
card signifies that the representative 
ledger account is the type of mort- 
gage that does not contain the escrow 
fund provision, and consequently, the 
mortgagors will provide for their own 
payment 

The tax bills are delivered to our 
office in quantities of from fifty to 
several hundred at a time from the 
various tax offices. An employee al- 
phabetically arranges each group, and 
then assigns the loan number obtained 
from our visible index file to each bill. 
The bills are then given to the record 
clerk, who having pulled all red cards, 
now selects the like tax bills by loan 
number arrangement. An adding ma- 
chine tape is then obtained of the 
total of each bill in the “red card 
group.” While simultaneously check- 
ing and ticking each total figure off, 
the loan number is inserted along side 
of each item on the tape. After prov- 
ing the total correct, the tape and 
bills are given to the disbursement 
clerk to draw a check for the total 
amount. 

When mailing this remittance and 
the accompanying tax bills, a two by 
four printed card is attached, stating, 
“Please receipt and return to: The 
Moss-Rouse Company.” No part of 
these bills is designed for our reten- 
tion, so we must request that the re- 
ceipts bearing the property owner’s 
name and address be returned to our 
company. 

After the disbursement, the book- 
keeping machine operators post each 
ledger account direct from the tape 


This month we have articles on paying real property 
tax bills which may suggest some changes in many offices. 
The companion piece is about that eternal problem of 
spreading the work on FHA and VA payments to avoid 
that first of the month rush. These excursions into more 
efficient servicing methods represent a project of the 
Research committee beaded by Guy T. O. Hollyday with 


on-the-spot consultation and editorial advice from the 


vice chairman, William I. De Huszar. 
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which has been stapled to the check 
voucher copy. After the receipts are 
returned from the tax office, the rec- 
ord clerk receives them direct and 
rubber date stamps the back of each 
red card now paid. These cards, hav- 
ing been held aside to await this ac- 
tion, are now filed away for another 
year. 


Delinquency Control 


When the specific month due ar- 
rives to pay for the city and each of 
the three counties’ bills, the same pro- 
cedure is followed in paying the white 
card tax accounts. Blue cards reflect 
at any time, the number of mortgag- 
ors who have not presented their re- 
ceipts for purposes, thus 
segregating those that require a fol- 
low-up form letter to please do so. 
These blue cards are noted each year 
on the reverse side with a special rub- 
ber stamp providing for the insertion 
of amount and date paid, as each re- 
ceipt is presented to our office. 


recording 


How do we control delinquent ac- 
counts and know that we do have suf- 
ficient funds in each mortgagor’s ex- 
pense account? We supply the record 
clerk with a copy of each mortgagee 
company’s delinquent report of loans 
serviced. These particular tax bills 
are of course set aside, handled sepa- 
rately, proper penalty added, and then 
paid when our collection personnel 
notifies us that the account is current, 
by the deletion from the next month 
ending delinquent For all 
other expense accounts, we do have 


report. 


confidence in our account accrual 
method to allow for any disburse- 
ment. 

Flexibility 


Suppose, you ask, “Is it possible 
that we may fail to set-up a tax 
tickler card?” Well, we have elimi- 
nated this possibility by reducing the 
functions of setting up loans on all 
our records to a very simple routine. 
The governing factor is a rubber 
stamp check-off block system (listing 
each record prepared) so that no one 
step can be overlooked. 

Paid-off loans are closed out by a 
similar check-off block that causes the 
removal of the tax tickler card. Also, 
another form printed postal card is 
mailed to the tax office, requesting 
that they do not mail the tax bill to 
our office, since we have no further 
interest in the property. 


We like the flexibility of maintain- 





ing this record as a separate control, 
thus avoiding conflict with the book- 
keeping machine operators by elimi- 
nating the necessity of removing our 
ledger cards for constant review, as 
was formerly necessary. 

The big achievement, however, was 
to adequately control those red card 
accounts. Where the taxes are excep- 
tionally large, the discount privilege 
sizable, and the accrual provided, we 
must have a quick, easy and proper 


SERVICING | 


segregation. If we can continue year 
after year to give the kind of mort- 
gage service that reflects nothing less 
than an accurately timed perform- 
ance, then our two-fold responsibility 
to the mortgagee and the mortgagor 
has been accomplished. 

This idea of a tax tickler file in 
practice has proven the foregoing 
statement, and also has convinced us 
that the achievement was satisfactor- 
ily made with an inexpensive method. 


WHY it’s to YOUR INTEREST 


TO FINANCE 














P&H HOMES 
models 


Here is the most desirable 
business in home financ- 
ing today—P&H Preferred Homes. 
Lending institutions like the many 
advantages which are available in 
no other type of housing: 

Speedy erection and uniform 
quality simplify financing .. . 
minimize processing time, cut 
down the number of inspections 
. . . effect many other savings. 
P&H Homes are highly rated by 
FHA and VA for loan insurance. 
Styled for wise buyers — priced 





323 Spring Street 
Port Washington, Wis. 


\ 








in 3 sizes 
2 of 3 bedrooms . 





I % oa Sh 
WISCONSIN, U. S. A. 


PREFERRED HOMES 


6 floor plans 16 different 
with or without basement. 


to fit modest budgets. Sturdy 
construction assures lasting value. 
Traditional design is always in 
style to protect resale price. Sound- 
ly backed by Harnischfeger Cor- 
poration, an honored name in in- 
dustry for over 65 years, with 
more than 15 years’ experience in 
building high quality homes. 

More and more well-established 
builders are acquiring the P&H 
Dealership for bigger profits. 
More and more lending institu- 
tions consider these loans among 
the soundest they can make. 


Watch for your Opportunities 
to finance P&H Preferred Homes 


WRITE FOR FOLDER 
ABOUT FINANCING 
P&H HOMES. 
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SERVICING 


THIS PLAN OF SPREADING THE WORK IN 
FHA AND VA PAYMENTS SAVED US MONEY 


By F. L. EATON 


Treasurer, General Mortgage Corp., Longview, Wash. 


N THE servicing of FHA and GI 
the 
we have had was an overload of work 


loans, most serious problem 
for the cashier department on the 
first of each month, as all payments 
came due on that day 

lo spread this work, we devised a 
form* which gives the following in- 
formation: customer’s name, loan 
number, amount of interest, date in- 
terest paid to, amount of principal 


balance, 


payment, new principal 

amount collected for trust funds, 
umounts paid out during month 
chargeable to trust funds, the date 


these items were paid and what the 


payments were for, new balance of 


trust fund, any past due charges, total 
payment and the name of the Com- 


pany for whom the collection was 
made. 
Chis form is in triplicate. The first 


copy is used for balancing cash and 
becomes a permanent record for sup- 
porting deposits. The second copy 1s 
used for posting the customer's ledger 
and remitting to the various princi- 
pals. The third copy may be used for 
i customer’s receipt in the event pass 
books are not used or if the customer 
does not have his pass book with him 


when making payment 


Each year, immediately after prop- 
erty taxes have been paid and any 
adjustments made in the amounts of 
the monthly payments, one employee 
then prepares these forms in advance 
for the full year on all accounts out- 
standing at that time. These are all 
filed month and 
during the slack time on collections 
the cashier only has to make up slips 
on new loans acquired each month 
and check the prepared slips against 
the ledgers to eliminate any slips for 


alphabetically by 


loans paid in full or any miscellaneous 
errors that might have occurred. 


2000 Loans—One Cashier 


With these slips at hand when the 
customer comes in to make payment, 
the cashier has no computations to 
make but merely inserts the date and 
copies the applicable figures in the 
pass book. Under this system we are 
able to service approximately 2,000 
loans with one cashier who also has 
other connection 


various duties in 


servicing and acquisition of 
As our system is entirely 


hand posted we have one additional 


with 


mortgages. 


clerk who posts all the customers’ ac- 
counts and prepares all remittances to 
our principals. 


It should be 














Copy sent on request.—Editor pointed out that the 
Loans on real estate in Southern California 
’ xIrTy ’ - Vi 
BELMONT COMPANY 
WALLACE MOIR, President 
MORTGAGE BANKING 
i30 El Camino Drive @ Beverly Hills 
BRANCH OFFICES | 
Pasadena Glendale Alhambra 
Van Nuys Sherman Oaks } 
12 


preparation of these slips on a yearly 
basis saves considerable time and ex- 
pense since the clerk has the amorti- 
zation table and the ledger card before 
him and takes little more additional 
time to prepare 12 slips than it does 
to prepare one. Where we have only 
had to pay a part-time employee for 
about 250 hours per year in the prep- 
aration of these forms we would have 
to hire at least one additional girl 
full time for our cashier department 
if they were prepared monthly. 

The above outline of our proced- 
ure of course does not go into the 
detail of what effect and savings this 
form has made in other phases of our 
accounting. However, after an exten- 
sive study of hand posted accounting 
systems, we feel we are servicing loans 
with maximum 


at a minimum cost 


efficiency. 


Who gets THE MortGaceE BANKER 
in your office? We would like to have 
your servicing or office manager see it 
each month, especially the servicing 


section. Back numbers of the issues 
which have carried this department 
are available upon request to the 


national office. 





















3) DETROIT 


AND 


MICHIGAN 


TITLE INSURANCE on 
both Owner's and 
Mortgagee’s Policies 
anywhere in Michigan. 


ABSTRACTS prepared 
and extended on lands 
in Wayne, Oakland and 
Macomb Counties. 


TAX reports prepared 
on condition of taxes 
to real property located 
in metropolitan Detroit. 


ESCROW Agent in all 
matters involving real 
estate transactions. 


The Oldest Title insurance 
Compony in Michigan 


Abstract and Title 








GUARANTY COMPANY 
735 GRISWOLD + DETROIT 26, MICH. 
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WE'RE NEARING A CRISIS 


(Continued from page 5) 


3 per cent; and loans would be avail- 
able on terms up to 50 years or, if 
refinanced, up to 60 years. A provi- 
sion also permits a possible deferment 
in payments of both principal and in- 
terest, if it is needed, for a period up 
to three years. 

Loaning funds for the new cor- 
poration would be obtained by selling 
bonds and debentures in the invest- 
ment market with a federal treasury 
guaranty. This goes far beyond the 
FHA set-up under which private 
capital provides the loans subject to 
federal regulation. 


Same as Direct Lending 

Isn’t this a form of direct federal 
lending? If the treasury department 
were to float a new issue of 3 per 
cent bonds to lend to cooperative 
projects, the effect on the mortgage 
market would be no different. Thrift 
institutions derive a substantial por- 
tion of their income from mortgage 
loans. If the government is going to 
take over the mortgage investment 
field covering the middle-income 
group and substitute bonds as an in- 
vestment for lending institutions, what 
will be the effect on the ability of 
thrift institutions to pay the going 
rate of interest or dividends on sav- 
ings? What would be the net benefit 
to the middle-income group who have 
nearly all of their life savings in 
banks, savings and loan associations, 
and life insurance companies? An 
attempt to solve one problem in this 
way may very well create a dozen 
other problems for those benefited if 
the proposed plans for cooperative 
lending by a government agency are 
approved by the Congress. 

It is estimated that some fourteen 
million families in the middle-income 
group would be eligible for these 
mortgage loans. Is there any reason 
to suppose that they will seek home 
financing from private sources if loans 
were available through government 
means at the prevailing rate for gov- 


ernment bonds, and with payments 


that run for fifty years? 

The loss of possible income to 
mortgage lending institutions, if this 
legislation authorizes the government 
to take over a huge segment of the 
mortgage field, has grave implica- 
tions. Obviously, to offer as a substi- 
tute, bonds and debentures of the 


corporation at the going rate of gov- 
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— 
“If the government is go- 
ing to take over the mortgage 
investment field covering the 
middle income group and 
substitute bonds as an invest- 
ment for lending institutions, 
what will be the effect on the 
ability of thrift institutions to 
pay the going rate of interest 
or dividends on savings?” 











ernment credit is no solution for the 
banks or the vast number of Ameri- 
cans who look to them for a fair 


return on their life savings. 

Great harm can come to the vet- 
eran, the taxpayer, and to the Ameri- 
can savers by continued congressional 
legislation liberalizing mortgage credit 
and expanding government activity 
to the detriment of private enterprise. 
Ample mortgage funds are available 
at costs which have remained modest 
in an economy in which costs gen- 
erally have substantially increased. 
There is no need for direct federal 
loans, and there is grave danger in 
fixing low interest rates on real estate 
loans by government decree. 





based information. 


problems at any time. 


176 Broadway 
Manhattan 


196 Montague Street 


175 Remsen Street 
Brooklyn 
56 Bay Street 





“Let’s ask TITLE GUARANTEE” 


Every day brings us important 
title insurance questions from 
attorneys and real estate men. 

For their convenience—and 
yours—our complete library of title records and survey 


information is always available at our offices—plus experience- 


We cordially invite preliminary discussions of your title 


TiTLE GUARANTEE 


AND 


TRUST COMPANY 


Chartered 1883 
git Fivsl tn Vow Mork 


Tithe Insurance and Banking Offices 


6 East 45th Street 
Manhattan 


Banking Offices 
92-11 Union Hall Street 
Brooklyn Jamaica 


Title Insurance Offices 


90-04 161st Street 
Jamaica White Plains 


Franklin Avenue 
Staten Island Mineola 


Member Federal Deposit Insurance Corp. - New York Clearing House Assn. 





370 East 149th Street 
Bronx 


Bridge Plaza North 
Long Island City 
70 Grand Street 


Griffing Avenue 
kKiverhead 








1950 








DES MOINES, MIAMI AND DENVER WILL HOLD 
MBA MORTGAGE CLINICS IN MARCH AND APRIL 


As a part of the expansion of MBA 
activities in 1950, the Association will 
sponsor three Mortgage Clinics dur- 
ing the year. They are: 

MIAMI, March 30-31, Hotel Mc- 
Allister, with local arrangements in 
charge of Clyde W. Kistler 

DENVER, April 17-18, Cosmopoli- 
tan Hotel, with local arrangements in 
charge of MBA Past President Aksel 
Nielsen. 

DES MOINES, April 19-20, Hotel 
arrangements in 
MBA regional 


with local 
Earl 
vice president. 

The 
Clinics 


Savery, 
charge of Linn, 


program for each of these 


will follow a similar general 


pattern 


ASSOCIATE EDITOR OF 
MBA TEXTBOOK NAMED 


Dr. Homer V. Cherrington, 
fessor of finance, Northwestern Uni- 


pro- 


versity, has been named associate edi- 
tor of MBA’s Textbook on Mortgage 
Banking, Robert H. Pease, editor, an- 
nounced. This textbook is being de- 
veloped through the contributions of 
$4 different authors. Dr. Cherrington 
will edit the manuscripts to provide a 
complete and cohesive text. 

Dr. Cherrington is the 
Business Organization and Financing 


author of 


and has had wide experience in 
editorial work. 
About 90 per cent of the manu- 


scripts have now been received. Each 
has been studied by the editorial staff 


consisting of S. M. Waters, Minne- 


apolis; William L. King, Washing- 
ton, D. C.; H. J. Mendon, Los 
Angeles; Robert B. Patrick, Des 
Moines; Dean R. Hill, Buffalo, and 


Frank D. Hall, New York. The staff 


will meet February 22 to make final 
plans for developing the finished book. 
Present schedule submission 
of the manuscript to McGraw-Hill 
Book Company, publisher, by Septem- 


ber 15 and publication early in 1951 


requires 





Out, around March Ist, the New 
MBA DIRECTORY 
OF MEMBERS 


Watch for your copy 








First morning: Review and discus- 
MBA’s legislative program 
and a close examination of legislative 
developments nationally with W. A. 
Clarke, chairman of the special com- 
mittee on legislation, and Washing- 
E. Neel as the 


sion of 


ton Counsel Samuel 
principal speakers. 
First afternoon: Comprehensive 
analysis of interim financing. 
Second Exploration of 
cost accounting for mortgage lenders 
Discussion of 


morning: 
Second afternoon: 
local mortgage problems. 

These three regional Clinics supple- 
ment the two large Mort- 
gage Conferences being held in Chi- 
cago and New York, the latter sched- 
uled for April 10-11. 


regional 


1950 CENSUS TO GET 
DATA ON MORTGAGES 


This spring the Bureau of the Cen- 
sus will hold the mirror up to the 
nation and its progress when it con- 
ducts its 17th Decennial Census and 
MBA is taking an active part in plans 
to make this the most valuable census 
ever taken. The Census was origi- 
nally authorized by Congress to de- 
termine the population base for each 
state’s congressional representation 
but it has grown far beyond a mere 
population count. 

The first two censuses were limited 
to population alone. In 1810, a Cen- 
sus of Manufacturing taken. 
Thirty years later, in 1840, came the 
initial Census of Agriculture. In 1929 
the first Census of Business was taken 


was 


to survey the nation’s system of distri- 
and 1940 brought the first 
of Housing. This year, for 
the first time, the Bureau will con- 
duct a broad Census of residential 
financing indicating the importance 
of this business in the nation’s econ- 


bution 
Census 


omy. 

It will develop basic statistics on 
the financing of residential property 
particularly as to conventional loans 
and the individuals as 
investors. The impetus from the sur- 
vey apparently developed from two 
sources: first, to data from 
which the total mortgage debt of the 
United States computed 


activities of 


secure 


could be 





PEOPLE AND EVENTS 





Aubrey M. Costa, MBA _ board 
member, has been elected president 
of the Southern Trust & Mortgage 
Co., Dallas. F. M. Love was elevated 
to the position of chairman of the 
board, John T. Sears was elected vice 
president, W. W. Salmon, secretary 
and treasurer, E. C. Greene, assistant 
secretary, and Pat McCall, assistant 
treasurer. 


Bertrand W. Bendell has _ been 
elected vice president of The Cuya- 
hoga Estates Company and Mullenix 
Mortgage Company, Cleveland, both 
headed by Charles A. Mullenix, for- 
mer MBA president. 

Mr. Bendell for the 
years has been manager of the real 
estate department of Berkshire Life 
Insurance Company, Pittsfield, Mass 
Prior to that he was with HOLC in 
Cincinnati. 


past thirteen 


Frank J. Mills, cashier of Fort 
Wayne National Bank, Fort Wayne, 
has been named vice president of the 
bank along with Carl L. Tewksbury. 
Joseph M. W. Miller has been named 
cashier. . . . Theodore M. Wilson and 
Robert H. Wilson, both sons of Percy 
Wilson of Percy Wilson Mortgage and 
Finance Corp., Chicago, have been 
elected vice presidents of the firm. . . . 
George Becker has resigned as execu- 
tive vice president of Salk, Ward & 
Salk, Inc., Chicago, to continue inde- 
pendently his practice as real estate 
appraiser and consultant. . . . In St. 
Louis, Charles H. Christel, vice presi- 
dent, Rodemyer, Christel & Co., has 
been appointed to the school board. 


with greater accuracy; and, second, 
to determine how government guar- 
anteed loans are covering the mort- 
gage market. 

This is not the first year that ques- 
tions on mortgage financing have 
been included. In 1940 the Census 
on Housing contained questions per- 
taining to the mortgage field, includ- 
ing such things as value of the prop- 
erty, number of dwelling units, 
whether or not it contained a mort- 
gage, the amount of the debt, the 
interest rate and such related data 
as color and race of owner, number 


in household, etc. The 


of persons 
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data secured, however, was sketchy 
and of little value. 

The 1950 Census will be made on 
a sample basis. The general Housing 
Census to be conducted as a part of 
the regular population survey will 
contain questions showing residential 
structures mortgaged and those free 
and clear of mortgage loans. The 
samples for the financing survey will 
be chosen from the properties subject 
to mortgage liens. Structures covered 
by the census will include residential 
units, both owner and tenant occu- 
pied and types of rental projects in- 
cluding our largest developments. 
Much of the basic information will 
be collected from the borrower but 
it will be essential that data regard- 
ing the mortgage itself be collected 
from the lenders. 

A technical advisory committee has 
been appointed to assist the Bureau. 
Included are representatives of ABA, 
the life companies, the savings and 
loan associations, the federal reserve 
banks, Housing and Home Finance 
Agency, the Bureau of the Budget 
and others. MBA is represented by 
Frank J. McCabe, Jr., director of 
education and research, who has par- 
ticipated in two conferences in -New 
York and one in Washington to make 
preliminary plans. Sample surveys are 
now being conducted in Raleigh, 
N. C., and Chicago to determine 
the type of information that can be 
collected and the most effective way 
to get it. 

The regular Census starts April | 
and the Census on Residential Fi- 
nancing on or about September 1. 


‘LAND TITLE’ 


SERVICE 
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MBA EASTERN MORTGAGE CONFERENCE SET 
FOR COMMODORE, NEW YORK, APRIL 10-11 


What appears will be one of MBA’s 
largest meetings, our Mid Winter 
Mortgage Conference at the Drake 
Hotel, Chicago, February 23-24, 
will open in a few days followed 
by our Eastern Mortgage Conference 
at Hotel Commodore, New York, 
April 10-11. Members who have not 
made reservations for Chicago still 
have time to do so. Hotel accommo- 
dations at the Drake have been ex- 
hausted but members can stay di- 
rectly across the street at Hotel 
Knickerbocker where so many past 
MBA meetings have been held. 

Hotel cards for New York will be 
out soon and early reservations are 
advised. Among the speakers will be: 


>> Sen. John Sparkman of Alabama. 


>> Franklin D. Richards, FHA Com- 
missioner, who will discuss FHA’s op- 
erations and plans. 

>> Bertram E. Giesecke, chairman of 
the defense housing commission who 
will discuss the housing problems of 
our armed forces. 


>> Maurice R. Massey, Peoples Bond 
and Mortgage Company, Philadel- 
phia, and former assistant FHA com- 
missioner, who will discuss rental 
housing. 

>> Thomas P. Coogan, first vice pres- 
ident, National Association of Home 
Builders, and chairman of its mort- 
gage finance committee, who will dis- 
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cuss the building and mortgage out- 
look. 


>> WwW. A. Clarke and Washington 
Counsel Samuel E. Neel who jointly 
will discuss MBA’s legislative pro- 
gram. 

A feature of the Chicago meeting 
will be the address of Wallace Moir, 
president of the Belmont Company, 
Beverly Hills, Calif., who will be the 
last speaker at the two-day meeting. 

His subject is general enough—A 
Few Ideas for Mortgage Men Off 
the Cuff—but his specific topics get 
dewn to the heart of the way mort- 
gage lending is done today. Out at 
Smoke Tree Ranch in Palm Springs, 
Calif., he is now working on what he 
will have to say and it will center 
around such things as: Why more 
profits from the mortgage business? 
Take care of your greatest asset (and 
he will tell you what that is). The 
hour may be later than you think for 
mortgage bankers. How to give more, 
and get more, from MBA. Work for 
a fair prepayment privilege and save 
your business. Do not sell your busi- 
ness for a measly finder’s fee. Watch 
and work for the conventional loan. 
Why should insurance companies use 
correspondents? 

If all this doesn’t stir up the inter- 
est of mortgage men, probably noth- 
ing will. 


LAND TITLE 


GUARANTEE cnc TRUST CO. 


CUARANTEE 
TRustce 





CINNATI - DAYTON « ELYRIA - MEDINA - PAINESVILLE - YO 


INSIDE MBA 








MBA-NYU 1950 COURSE 
IS LARGEST YET HELD 


Che 


business 


function of government in 
those things 


which business itself cannot do,” Leon 


“is to do only 


H. Keyserling, acting chairman of the 
Ad- 


President’s Council of Economic 


visers, told MBA members at the 
opening dinner meeting inaugurating 
our fifth annual Senior Executives 


course at the Graduate School of 
Administration of New York 


University 


Business 


‘When the people express the need, 
then, whether they be right or wrong, 
Rightly or wrongly, 


action follows. 


16 





the people have expressed their feel- 


ing overwhelmingly of a need for 
housing, for example, and the govern- 
ment therefore is trying to do some- 


thing about that problem,” he said. 


“Enterprise has made progress—in 
some quarters making people feel 
that the government has gone far 
enough. If private enterprise can get 
costs down and maintain the persist- 
ent housing production of the last few 
then I don’t think 
going to have a great deal more inter- 
government.” 


years, you are 
ference from 

The course was the most successful 
yet held with more than 80 attending. 








CAMERA AT MBA-NYU COURSE: 1, 
left to right, front row, C. Armel Nutter, 
Camden, N. J., and Thomas E. Lovejoy, Jr., 
New York, who as vice chairman headed 
up the MBA-NYU course this year; Dean 
G. Rowland Collins of the graduate school; 
MBA Vice President Milton T. MacDonald, 
Jersey City; Lawrence A. Epter, president 
of New York MBA; and Harry C. Peiker, 
New York. Back row: C. Stewart Shep- 
pard of the graduate school; Walter Gehrke, 
Detroit; James W. Rouse, Baltimore; Paul 
O'Keefe, vice president, James Felt & Co., 
Inc.. New York, who lectured at the 
course; and Dean Herbert Schiffer. 

2. READY FOR A LECTURE: Dr. 
Jules I. Bogen, professor of finance at 
NYU; Dean Collins; Dr. Solomon Fabri- 
cant, professor of economics; and Martin 
R. Gainsbrugh, lecturer on economics and 
chief economist, The National Industrial 


Conference Board. 
3. BOGEN ON INTEREST RATES: 


Thursday morning Dr. Bogen spoke on 
long-term interest rates and the MBA-NYU 
registrants listened. 


PRESIDENT DEMING IN 
AUTOMOBILE ACCIDENT 


Just as this issue went to press, news 
was received of the serious automobile 
accident involving President R. O. 
Deming, Jr. He was driving from 
Tulsa where he had spoken before a 
meeting of the Real Estate Board 
when his car crashed with another 
just six miles from his home city of 
Oswego, Kan. President Deming sus- 
tained injuries to his hip and ribs and 
suffered from shock and bruises. He 
is now in the Oswego Hospital and 
will be confined for several weeks. His 
engagements for the next 30 days have 
been cancelled but it is hoped that 
shortly after he will be able to resume 


his activities. 




















EXCELLENT MORTGAGES 








WE OFFER 
FHA 203's at 101 


FAVORABLE FORECLOSURE LAWS 
Originations by our Puerto Rico Office 


FIDELITY BOND and MORTGAGE CO. 


Lincoln Liberty Bidg., Philadelphia 7, Pa. 


NEW PROPERTIES 
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At the dinner session opening the MBA-NYU Senior Execu- 
tives course where Leon H. Keyersling told the assembly, which 
included members of the New Jersey MBA, that business and 
government must look forward to continued expansion to meet 
the increasing needs of our growing population. At the speakers 


140 NEW MBA MEMBERS 


This year’s membership campaign 
under the direction of E. R. Haley, 
Des Moines, chairman, is getting into 
high gear and is running considerably 
ahead of any previous year. So far, 
140 new members have been admitted. 
Initially, solicitations were made 
among the mutual savings and com- 
mercial banks all over the country 
with good results. Following that, 
the title companies not now members 
were contacted, and the present phase 
of the campaign is devoted to corre- 
spondents of the life companies which 
had previously not been affiliated with 
MBA. Here the results have been 
extremely favorable, and it begins to 
appear that with the windup of the 
campaign, the association will repre- 
sent the overwhelming bulk of the 
mortgage correspondents of the coun- 
try. 

Recent new members admitted are: 

ALABAMA, Dothan—Harry Hall Com- 
pany, Inc. 

ARIZONA, Phoenix—Phoenix Title & 
Trust Company. 

KANSAS, Abilene—The United Trust 
Company. 

MARYLAND, Baltimore—Arlington 
Federal Savings & Loan Association 

MASSACHUSETTS, Newton, Newton 
Savings Bank; Springfield, Monarch Life 
Insurance Company. 

NEW JERSEY, New Brunswick—New 
Brunswick Savings Institution. 

NEW YORK, Brooklyn, The East New 
York Savings Bank; Freeport, The Mead- 
dowbrook National Bank; New York City, 
Central Savings Bank in the City of New 
York. 





table, left and beginning in the foreground, are James W. Rouse, 
Walter Gehrke, Thomas E. Lovejoy, Jr., Vice President Milton T. 
MacDonald, George Underwood, Paul P. Swett, Mr. Keyserling, 
Dean Collins, President R. O. Deming, Jr., Secretary George H. 
Patterson, C. Armel Nutter, John C. Thompson and Sproule Love. 





Swecess Story at Fifty 


Of all the success stories that can 
be found in the history of MBA and 
the mortgage industry, probably none 
has as many elements of success in it 
as that of Byron T. Shutz of Kansas 
City who headed the Association in 
1939-40 when he 
was only 39 years 
old and was our 
youngest presi- 
dent, before or 
since. Recently the 
Kansas City Star 
paid Byron Shutz 
a tribute such as 
few men ever have 
the pleasure of ex- 
periencing during 
their lifetime. In a long recount of 
a career that seems to be the kind 
that happens only in America, the 
Star reviewed a quarter-century of 
activity for Byron Shutz under the 
title of “Leaders in Our Town.” And 





Byron T. Shutz 


OHIO, Akron, Evans Savings Associa- 
tion; Springfield, The Springfield Savings 
Society of Clark County 

PUERTO RICO, San Juan—Banco 
Popular de Puerto Rico. 

SOUTH CAROLINA, Greenville—Gen- 
eral Mortgage Company. 

TEXAS, Beaumont, The American Na- 
tional Bank of Beaumont; Houston, Citi- 
zens State Bank; The City National Bank 
of Houston; South Texas National Bank 
of Houston. 
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activity is the word because his career 
has been a constant procession of 
achievements and worthwhile accom- 
plishments. 

Just about everything in Kansas 
City has had a helping hand from 
Byron Shutz. In 1944 he headed the 
Red Cross Drive, he worked in the 
CED and has been active for years 
in Boy Scout work. He has served 
as chairman of the Philharmonic, is 
on the board of the American Royal 
and has been a director of the Cham- 
ber of Commerce. He was the young- 
est president the Kansas City Real 
Estate Board ever had. In 1941, when 
Missouri passed a real estate licensing 
law, he became one of the three 
original commissioners to set the ma- 
chinery in motion. He is director of 
the First National Bank in Kansas 
City, vice president of Hotel Presi- 
dent, Inc., director of Crown Drug 
Company and many others as well. 
He became president of Herbert V. 
Jones & Company in 1944 and, says 
the Star, is the young president of “a 
firm that makes a wide swath in 
everything connected with real 
estate. It represents eight insurance 
companies in making mortgage loans 
throughout this part of the Middle 
West, a multi-million dollar loan busi- 


ness.” 
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EDWARD F. MEYERS IS 
CLEVELAND MBA HEAD 


Officers for 1950 of Cleveland MBA 


are headed by President Edward F. 


Meyers, vice president of the Union 
Bank of Commerce, and include vice 


F. Zook 


Zook of J. 


president J. F. 


& 


Edward F. Meyers 








K. P. Twombly 


Floyd Graham 


Floyd Graham, vice 
president of Ostendorf-Morris Co. 
and Treasurer Kenneth P. Twombly, 
manager of the mortgage loan depart- 


Inc., Secretary 


ment of Travelers Insurance Co. 


ELWIN F. SMITH NEW 
UTAH MBA PRESIDENT 


Elwin F. Smith, chief appraiser for 
Zion Savings Bank and Trust Com- 
pany, Salt Lake City, has been elected 
president of Utah MBA. J. E. Benc- 
treasurer, Tracy-Collins Trust 
Salt Lake City, has been named 
and Jj. F. Hegessy, 
manager, mortgage loan department, 
Miller & Viele, was named secretary 


dict, 
Co.. 


vice president 


and treasurer 


F. M. PETREE NEW HEAD 
OF THE OKLAHOMA MBA 


F. M. Petree was elected president 
of the Oklahoma MBA at the 30th 
annual meeting of the Association in 
Oklahoma City. Seventy attended the 
meeting, principally from Oklahoma 
City, Tulsa, Newkirk and Ponca City. 
Petree succeeds Jack Vesper, Tulsa. 
Other officers 
Tulsa, vice president; Ray McLain, 
Jr., secretary-treasurer, and Dale C. 
Chegwin, Oklahoma City. 


include Louis Freeze, 





SERVICING PROGRAM IS 
SCHEDULED BY N.J.MBA 


Inspired by the success of MBA’s 
Mortgage Servicing Center at last 
year’s annual convention, the New 
Jersey MBA is holding a similar meet- 
ing March 9 at 
the Robert Treat 
Hotel in Newark, 
the first 
mortgage group to 
con- 


local 


organize a 
ference devoted 
exclusively to serv- 
icing. 

Thomas E. Col- 
leton, president, 
Lawyers - Clinton 
Title Insurance Company of New 
Jersey, Newark, Association president 
this year, named Milford A. Vieser, 
vice president, Mutual Benefit Life 
Insurance Company, as chairman of 
the conference with Walter J. Gill, 
executive vice president, Alexander 
Summer Mortgage Company; Leslie 
M. Steele, vice president, Underwood 
Mortgage and Title Company, and 
Philip Zinman, president, South Jer- 
sey Mortgage Company, Camden, as 


a 
W. I. De Huszar 


committee members. 

William I. De Huszar, treasurer, 
Dovenmuehle, Inc., Chicago, author 
of Mortgage Loan Servicing Practices, 
will speak on collection and delin- 
quencies. Andrew Holl, Mutual Ben- 
efit Life Insurance Company, New- 
ark, will speak on taxes and Carton 


S. Stallard, Jersey Mortgage Com- 
pany, Elizabeth, will speak on in- 
surance. 

W. A. Clarke, president, W. A. 
Clarke Mortgage Company, Phila- 
delphia, will review pending national 
legislation and MBA’s own program. 
John W. Kelly of Eastern Mortgage 
Service Company, Philadelphia, will 
speak on bookkeeping procedures and 
James W. Rouse of The Moss-Rouse 
Company, Baltimore, will speak on 
servicing costs. 

Between 250 and 300 are expected. 
The conference is part of the associ- 
ation’s educational program which 
has already included three GI clinics 
with an FHA clinic scheduled for 
April. 


What Theyve Been Hearing: At 
the Seattle MBA, address by Gerritt 
Vander Ende, prominent Pacific coast 
savings and loan official, on what to 
look for the rest of this year, mort- 
gage-wise. ... / At the Cleveland MBA, 
address by Rev. Robert Slaughter. .. . 
At the Sioux City MBA, W. L. Sloan, 
president, tell of city and county tax 
problems this year... . / At the Detroit 
MBA, City Council President Miriani 
tell what the city plans to do under 
the terms of various improvement pro- 
grams which have been authorized. 

Note to Association presidents and 
secretaries: THE MortcacGe BANKER 
has a continuing interest in any and 
all things which local mortgage asso- 
ciations are doing. Send them in. 
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CONNECTICUT STORY 
(Continued from page 7) 
of 60 days after the date of comple- 
tion as fixed by the FHA. He agrces 
to make a diligent effort to secure 
buyers and is permitted to offer the 
houses for sale during an additional 
period of 30 days to buyers who fall 
in either classification, eligible or in- 
eligible for State Then, 90 
days after completion, the builder 
may offer the house for sale to the 
State Housing Authority and the Au- 
thority will then purchase the house 
at a price equal to 90 per cent of 
the amount of the estimate of value 
established by the FHA or $9,000, 
whichever is less, provided there has 
been a really diligent effort to find 
a buyer and provided further that 
the State Housing Authority has not 
already purchased, under the provi- 
sions of the agreement, a number of 
of the maximum 
number of houses insured under the 


loans. 


houses in excess 
agreement. 

For the of originating, 
processing and servicing these loans, 
in the case of both the builder and 
the permanent mortgagor, the State 
appoints Correspondents to act as its 
agents. The Correspondent may be 
a bank, trust company, mortgage 
company, savings and loan associa- 
tion, or other financial institution 
qualified by experience and facilities 
to act. The Correspondent will re- 
ceive from the State one-half of one 
per cent per annum of the average 
principal balance of loans serviced, 
but gets no compensation for origina- 
tion and processing costs except where 
State construction money is used by 
the builder, in which case a one per 
cent fee is collected from the builder, 
one-half of which is retained by the 
Correspondent and the other half 
turned over to the State. 


purpose 


Why They Participate 
This particular housing program is, 
further example of 
government preempting a function 
hitherto carried on by private enter- 


of course, a 


prise. While the objective may in 
theory be good, to some of us it may 
seem that the evils it can create, 
politically, socially, and with the 
State’s future economy, may not 
justify the goal. However, this pro- 
gram was given support by both 


political parties in the last legislature 
and there is no doubt that the State 
is prepared to enlarge its own facili- 


ties and handle the loans direct if 
private institutions do not act as 
Correspondents. 


To the direct loaning institutions 
the program cannot have too much 
appeal in that they, in general, are 


not geared to handle and _ service 
mortgages outside their own _port- 
folios. In any Gase, it is somewhat 


questionable whether a_ correspond- 
ent, for an annual one-half per cent 
service fee, may be able to profitably 
absorb all the originating and loan 


processing cost with nothing more 
than a nominal fee in the case of 
construction loans. My own com- 


pany, which is a service organization, 
has, however, decided to give our 
support to the program and act as 
a correspondent, (1) because, in our 
position, this service is more or less 
expected of us, (2) because a great 
majority of our builders have signi- 
fied their intention of operating under 
the program, (3) because competition 


will be more or less limited, which 
in itself will perhaps lessen procure- 
ment costs, (4) because in many in- 
stances the builder no doubt will 
wish to employ our services as to his 
sales, and (5) to keep our own mort- 
gage department fully employed this 
year inasmuch as it would appear 
that a large portion of the mortgages 
on single family residences will be 
placed with the State. 

It seems to us that if governmental 
funds are to be loaned direct, it is 
at least much healthier for experi- 
enced private loaning institutions to 
handle the actual placing and servic- 
ing of the loans, and we shall use 
our best efforts to see that mortgagor 
benefits are not abused. We shall also 
hope that, upon the expiration of the 
program January, 1951, sufficient ef- 
fective results will have been accom- 
plished as to make further extension 
or enlargement of direct State loan- 
ing entirely uncalled for. 


Connecticut Not Alone; Plenty of Housing 


Plans Being Cooked Up in Other States 


CTION will be taken by 1950 

state legislatures to clarify the ex- 
tent to which state legislative trends 
throughout the country will affect 
housing construction and financing 
activity. 

The resultant action or inaction 
may provide the answer to whether 
the states will trend further toward 
socialized housing through additional 
subsidies and loan programs, or will 
be more inclined to limit their legis- 
lation to more conservative measures 
designed merely to encourage and fa- 
cilitate private building and invest- 
ment. 

New legislation to provide some 
form of state assistance for low-cost 


housing will be proposed in New Jer- 
sey, despite rejection by the state’s 
voters in the November election of a 
proposed $100,000,000 State bond is- 
sue to finance a self-liquidating hous- 
ing program. Sponsors of the rejected 
program, which may again be sought 
in modified form, said its main pur- 
pose was to provide low-rate money 
to private builders to enable them to 
build homes within the price range of 
medium and low-income families. 
Public housing is expected to be 
expanded in New York. Housing 
Commissioner Herman T. Stichman 
has announced plans for rehousing 
350,000 low and middle-income per- 


sons in every section of New York 


IN BALTIMORE, MARYLAND AND VICINITY 


Lawyers Title Insurance 
Corporation 


(RICHMOND, VIRGINIA) 


REPRESENTED BY 


Real Estate Title Company 


INCORPORATED 


Keyser Building 


Baltimore 2, Maryland 


Lexington 3212-13 
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State in the next five years. A $735,- 
000,000 loan fund, authorized by 
popular vote for subsidizing public 
housing, would be used to build 10,- 
000 homes for middle-income groups, 
housing 40,000 persons in 1950. An 
equal number would be erected in 
each of the following four years by 
individuals, with down payments of 
less than $250 per room and carrying 
charges. 

California’s electorate will vote next 
November on a proposed $100,000, - 
000 bond for continuation of 
the State’s home and farm purchase 


program of loans to war veterans. 


issue 


Wisconsin Idea 

A veterans’ group in Wisconsin has 
proposed a special session of the state 
legislature to repeal Wisconsin’s pres- 
ent veterans housing law and replace 
it with enactment of a state bonus for 
World War II The Wisconsin 
housing law provides for loans up to 
$2,000 to individual veterans from a 
State housing fund being built up 
from doubled State liquor taxes and 
expected to total $13,000,000. Also, 
20 per cent of the fund is earmarked 
for grants to local housing authorities 
of 10 per cent of the cost of units they 


vets. 


build for veterans. 

In commenting recently on the ex- 
pressions of dissatisfaction over opera- 
tion of the Wisconsin program, Gov. 
Oscar A. Rennebohm said it should 
be given a longer trial and indicated 
he would make no immediate decision 
on requests for a special legislative 
session to amend or repeal the law. 

Enactment of a new urban redevel- 
opment law will be proposed in the 


1950 Virginia Legislature, primarily 


the of attracting insur- 
ance company investment in housing 
property in Richmond. Legislation 


modeled after a Pennsylvania statute 


for purpose 


will be sought. 

A bill calling for a recess study of 
state building laws and the drafting 
of a state building code has been filed 
for consideration by the 1950 Massa- 
chusetts Legislature. 

Drafting of a modern and permis- 
sive state building code is under way 
in New York by a new State Building 
Code Commission, which was created 
the 1949 state legislature in the 
hope of paving the way for substan- 
tial 


by 
savings in housing construction 
costs. 

In New Jersey, under the authority 
of past legislation, the state depart- 
ments of Labor, Health, Conservation 
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and Economic Development, and 
others, are working with organizations 
of plumbers, electricians and building 
inspectors in the production of a 
standard building code. 

Rent will be raised as an 
issue in a number of states this year, 
with the probability that State laws, 
put into effect in some in- 
stances, even if federal controls are 
permitted to expire. 

It is expected that New York state’s 
stand-by residential rent-control law 
probably will be continued into 1951. 
It also is indicated that state 
controlling business and commercial 
rents in New York City will be ex- 
tended but possibly modified. 

Legislation to set up State rent 


control 


will be 


laws 


controls to become effective upon 
expiration of the Federal law is pro- 
posed in Massachusetts. A bill to be 
acted upon during the 1950 session 
would freeze rents where a landlord 
has secured a 15 per cent increase 
during the last two years. It also will 
provide a one-year moratorium on all 
rent increases except in hardship 
cases, 

Rent decontrol will be proposed in 
some states. During the past year the 
legislatures of Nebraska and Texas 
voted their states out of rent control; 
Wisconsin’s legislature substitutes state 
for federal controls, and Alabama 
acted to end ceilings next May 25. 
Meanwhile, Arizona and Utah were 
completely decontrolled. 











J. HALPERIN 





takes pleasure in announcing that 
Mr. Myron S. 


former President of Buffalo Savings Bank and 
also former President of the Savings Banks Asso- 
ciation of the State of New York, has joined their 
organization as a special representative. 


89-48 164th Street 


Jamaica 3, 


& COMPANY 


SHORT 


New York 


























B. C. ZIEGLER 


WEST BEND, WISCONSIN 





PERSONNEL 


MORTGAGE SECRETARY 
AVAILABLE 
Woman, with 14 years experience all 
phases mortgage loan department. Seeking 
connection of responsibility with small 
insurance company or mortgage firm. Ex- 
cellent references. Write Box 200, Mort- 











LOANS TO 


HOSPITALS * CHURCHES * SCHOOLS 


COMMISSIONS TO CORRESPONDENTS 


Chicago Office: 39 South La Salle Street 












AND 
COMPANY YEARS’ 


EXPERIENCE 
























gage Bankers Association of America, 111 
West Washington Street, Chicago 2, IIl. 


WANTED: YOUNG MAN 
With good experience, and modest capi- 
tal for stock participation, to open branch 
mortgage company in Southeast with 
backing of APPROVED MORTGAGEE 
operating in three states. Write Box 201, 
Mortgage Bankers Association of America, 
111 W. Washington St., Chicago 2, IIl. 
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J. HALPERIN & COMPANY 
1949-OUR MOST ACTIVE YEAR 


Loans Closed from January Ist to December 31st 





No. of Loans Institution Volume 
2046 The Bowery Savings Bank_____________________$26,006,680.00 
353 The Prudential Insurance Company of America__ 22,871,600.00 
1191 The County Trust Company_________________--- 10,510,226.37 
983 Buffalo Savings Bank.________________--_-__--. 8,109,585.00 
18 Bank for Savings in the City of New York____-_-_- 4,290,000.00 
15 New York State Employees Retirement System__ 2,793,200.00 
157 Jamaica Savings Bank_______.____________-_--. 2,074,160.00 
113 Ee 1,359,220.00 
97 Ridgewood Savings Bank__________________-_-- 1,065,050.00 
199 Investors Syndicate .................- since ncicaeenita 764,185.00 
5172 $79,843,906.37 


The above totals include only loans completely closed 
out—in other words where final funding has been made 





Following is a list of 608 loans closed by us as construction 
loans but not included in the above total. They will be 
listed in 1950 after completion of the building and when the 
mortgages have been assigned to the permanent lender. 


3 Parkway Inc.............-.--- The County Trust Company-_-_-_$10,921,000.00 
2 Fleetwood Park Gardens-__---- The Bowery Savings Bank__.. 4,199,000.00 
2 Lynn Terrace Apartmen's-__---- Irving Trust Company_____-_-_- 2,414,400.00 
1 Cropsey Ave. Realties___-_- _._-The County Trust Company... 1,554,000.00 
1 Garden Hills Inc.._........-- The County Trust Company__-___1,156,000.00 
1 Forest Hills Terrace_____----- The County Trust Company___ __1,121,000.00 
1 Woodstock House___-_------- Bank for Savings__._.....-..-. 1,062,500.00 
1 Elmray Building Co._____-_--- The County Trust Company___ __1,050,000.00 
1 Sun Wood Homes Corp._----- The County Trust Company-__- 957,500.00 
1 Tarrytown Gardens ___-__----- The County Trust Company-_-_ 810,200.00 
1 Park View Garden Apts._-_--- The County Trust Company-_-_ 620,000.00 
1 Washington Irving Gardens__-The County Trust Company-__-_ 602,400.00 
1 Randall Park Apts.____------- The County Trust Company--_-_ 458,000.00 
1 Palmer Terrace Corp.___-_--- The Bowery Savings Bank-__-_- 415,100.00 
1 Eldee Garden Apts.___------- The County Trust Company._- 380,900.00 
1 Ocean Garden Apts._____---- The Bowery Savings Bank_-__- 371,000.00 
1 Hollis Terrace Inc.____------- The Bowery Savings Bank___- 256,600.00 


Total of Construction Loans not 
yet assigned amounts to $28,349,600. 
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Note Our New Address 





























89-48 164th St., Jamaica 3, N. Y. 
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TITLE INSURANCE 


For the Mortgage Banker 


A Mortgagee’s Policy of Title Insurance, in addition 
to its protection against title losses, facilitates the sale 


and transfer of a Real Estate Mortgage Loan. 


Issuing Agents in the Following States: 


Missouri Mississippi 
Kansas Texas 
Arkansas Colorado 
Tennessee Utah 
Georgia Montana 
Alabama Wyoming 
Florida Wisconsin 


Louisiana Delaware 





KANSAS CEY TITLE INSURANCE COMPANY 


Capital, Surplus and Reserves over $2,000,000.00 
112 East 10th St. Kansas City 6, Mo. HArrison 5040 





